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The report represents our 10th annual Global Insurance Report, 
with survey responses from 362 senior executives across 26 
markets, at insurers with total assets under management of 
over US$27tn, representing approximately two thirds of the 
global insurance industry. Our research has uncovered three key 
themes, which you can explore by clicking the section tabs on the 
navigation bar at the top of the page and the contents page below. 
Throughout the sections, we complement our global findings with 
regional results, comments from your peers and insights from 
BlackRock experts. 

Any opinions expressed reflect our survey and interview results as 
at the end of August 2021. They are not intended to be a forecast 
or guarantee of future results. The global sample size is all 362 
respondents throughout unless indicated otherwise, comprising 
149 in Europe, 111 in Asia-Pacific, 72 in North America and 30 
in Latin America. Throughout the document, some numbers or 
percentages may not add up to 100 due to rounding or because 
we asked insurers to provide more than one answer. The number of 
people who answered the question is shown alongside each chart.
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02
Growing focus on 
sustainability
95% of respondents believe climate risk will have a significant 
or very significant impact on portfolio construction and 
strategic asset allocation over the next two years. Insurers are 
embedding sustainability ever more deeply into their 
investment selection processes, and expect to increase their 
allocations to sustainable investments by about 30% over the 
next two years.

Click to view more 

01
Diversification1 into non-core 
assets in search of income
60% of insurers expect to increase their appetite for investment 
risk over the next two years, which would be the highest level 
since we started tracking this information in 2015. Insurers 
are striving to reallocate out of core fixed income and into 
private assets (including higher-yielding fixed income) while 
compensating for lost liquidity through additional cash 
allocations. As insurers increase their risk appetite, credit quality 
and increased liquidity needs remain key priorities. Insurers are 
increasingly looking to ETFs as effective tools for managing their 
liquidity and enhancing yields.

Click to view more 

03
Accelerating advances in 
technology
Nearly 60% of insurers plan to increase their investments in 
technology over the coming years. Insurance companies are 
moving quickly towards integrated, end-to-end investment 
platforms covering the whole spectrum of asset classes, from 
public to private. This is to enable integrated asset-liability 
management and multi-asset risk management. In this year’s 
survey, insurers said they will use increases in technology 
spending to assist the move into alternatives and to integrate 
climate risk into their portfolio management. 

Click to view more 

Setting the scene: 
navigating risks to 
accelerate strategic trends
54% of respondents identify geopolitical risk as the most 
serious macro risk to their investment strategy over the next 
two years. But environmental risk has doubled in importance 
in the eyes of respondents since 2015, with 36% now citing 
it as one of the most serious macro risks. Nearly half of 
the respondents see three current trends intensifying: the 
overhaul of insurance distribution models; the increased focus 
on sustainability; and the application of digital technology. 
Around a third of insurers expect M&A activity to accelerate in 
the industry.

Click to view more 
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Foreword

As we reflect on the past year, we find cause for 
optimism, as many economies have made a strong 
restart following mass vaccinations and unparalleled 
financial stimulus from central banks. Against 
this backdrop, 362 insurance company executives 
shared their experiences and perspectives on the 
global insurance industry with us. Together, their 
firms manage US$27tn of assets and represent 
approximately two-thirds of the sector.

This year’s edition of the Global Insurance Report 
is particularly special, as it marks the report’s 10th 
anniversary. The findings point to three major themes 
driving momentum within the industry, against the 
backdrop of an evolving M&A landscape: investment 
risk appetite is increasing; sustainability is embedded 
more deeply than ever into the investment process; 
and technology continues to transform the industry.

60% of insurers plan to increase their investment 
risk exposure over the next two years, the 
highest number since we started collecting this 
information in 2015. The ongoing low-rate regime 
is pressuring margins, and insurers continue to 
shift their investment allocations to alternatives 
(including higher-yielding fixed-income assets) 
and to diversify their investment portfolios 
geographically in search of higher returns. 

Sustainability considerations are at the front and 
centre of insurers’ investment strategies. Insurers 
are increasing their allocations to sustainable 
investments and integrating a sustainability 
lens into their investment processes. 

Climate risk is challenging insurers to 
rethink their investment strategies: 95% 
of respondents believe that climate risk 
will significantly impact their portfolio 
construction and strategic asset allocation. 

The pandemic accelerated the pace of technology 
investment, and insurance companies are acutely 
aware of the need to digitise their business. Insurers 
are moving towards integrated, end-to-end investment 
platforms that cover the whole spectrum of asset classes 
and integrate climate risk into portfolio management. 

As a fiduciary, our role at BlackRock is to leverage 
our insurance expertise and diversified global 
platform across asset management, technology, 
sustainability and advisory solutions to deliver for 
our insurance clients. We would like to thank all those 
who participated in the survey, many of whom have 
partnered with us for the last 10 years. We hope 
the findings in this report prove insightful and look 
forward to engaging with you on these topics.

60% of insurers plan to increase 
their investment risk exposure 
over the next two years – the 
highest number since we started 
collecting this information  
in 2015.”

Charles Hatami

Global Head of BlackRock’s 
Financial Institutions Group and 
Financial Markets Advisory
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Setting the scene: navigating  
risks to accelerate strategic trends
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Main 
macroeconomic  
risk concerns
Geopolitical risk remains the key macro concern for 
insurers. 54% of our survey’s respondents believe 
this to be the most serious macro risk to insurers’ 
investment strategies over the next 12-24 months. 
This consensus reflects the significance of the 
geopolitical implications of Covid-19 – such as 
European populism, emerging-market instability and 
US-China strategic competition – as well as new risks 
such as climate policy gridlock and major cyberattacks 
(see our BII “Geo-political risk dashboard” article.)

Aside from geopolitical risk, the other notable macro 
risks identified by insurers include weak global 
economic growth and environment risk. Despite 
a powerful restart of economic activity after the 
Covid-19 shock, economies continue to grapple 
with the second year of the pandemic and its impact 
on economic growth. In relation to environmental 
risk, insurers in 2021 are more than twice as likely 

to say environmental risk is one of their top macro 
concerns than they were in 2015. Section 2 of this 
report provides a deep dive into this finding.

Only 16% of respondents told us that they 
consider a persistently low interest rate 
environment to be the most serious macro risk 
to their firms’ investment strategies, compared 
with around 30% of respondents in 2020. 

Vlad Barbalat, President and Chief Investment 
Officer at Liberty Mutual, reaffirms this view, 
saying: “While we are mindful of the near-term 
inflation pressures, we do not believe that the 
next 12-24 months will see a decisive move 
to a materially higher interest rate regime. A 
meaningful resetting of productivity growth, 
which could pave the way for structurally higher 
levels of real economic growth, is a key risk to  
this view.”

Inflationary pressures had 
already been building up in 
corporate supply chains, arising 
from the supply-demand 
disruption brought about by 
the pandemic. To defend our 
portfolios from the potential 
rise in bond yields, we will look 
to tilt the portfolio towards 
more inflation-defensive 
assets, such as inflation-linked 
bonds and income-generating 
real assets."

Ai Ning Wee 
Group Chief Investment Officer, 
Great Eastern Life
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Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 

Q.01
Which of the following do you consider to be the most serious 
macro risks to your firm’s investment strategy over the next  
12-24 months? “Inflation is not our top risk from an 

investment point of view. However, 
over the next 18 months uncertainty 
related to Covid-19 can manifest itself 
in many ways, whether through slower 
growth or higher inflation. What is clear 
is that inflation is likely to be higher 
going forward than it was during the 
pandemic. While inflation elements in 
the US are expected to be transient, 
Eurozone and many Emerging Markets 
inflation trends are now rising and 
could prove to be more disruptive 
than market pricing currently expects. 
Consequently, bond yields in many 
regions seem too depressed currently, 
with risks to the upside.”

Julian Temes 
Head of Strategy Implementation, Zurich

Deflation risk

Persistent low interest rate environment

Inflation risk

Currency risk

Regulatory risk

Health-related risk such as COVID 19

Environmental risk

Weak global economic growth

Geo-political risk
54%
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35%
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24%
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14%
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Main market risk concerns

Mark Konyn, Group Chief Investment Officer 
at AIA, states that

“For long-term investors, short-term 
asset price volatility can present 
opportunities on the assumption of 
efficient capital deployment. Designing 
and implementing dynamic allocation 
strategies that seek to identify 
asymmetric risk tradeoffs caused by 
shorter term price volatility is a key point 
of focus for us.”

In addition to asset price volatility, liquidity risk also 
features highly among insurers’ market risk concerns. 
Achilles Sofroniou, Head of Lloyd's Treasury and 
Investment Management, highlights the concern 
that “surging valuations, and an increasing number 
of insurers investing in more illiquid assets, in 
combination with government or central bank support, 
has created bubbles of liquidity risk.” 

Insurers continue to be vigilant about market risks, 
and this year’s report shows that they are mostly 
concerned about asset price volatility. Tim Boroughs, 
Executive Vice President and Chief Investment Officer 
at Chubb, highlights that “although we can withstand 
a fair amount of near-term volatility to weather a rate 
shock on the fixed-income portfolio, it’s the potential 
downside as risk assets reprice in the face of a 
normalised yield curve that concerns us more.”

Insurers also view asset price volatility as an 
opportunity to redeploy capital at attractive levels.
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Q.02 Which of the following do you consider to be the most serious market risks to your firm’s investment strategy over the next 12-24 months? 

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 

Click
to view
regional data
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Accelerating structural trends “The insurance market is changing 
rapidly. Disruption can come from new 
customer demands, capital markets, 
new competitors and new technologies. 
Organic growth might not be sufficient 
to face all of them, but M&A can 
complement organic growth.”

Francesco Martorana 
Group Chief Investment Officer, Generali

Among the backdrop of these macro and market considerations, insurers believe that a number of strategic 
trends will accelerate in their industry in the next 12-24 months. More than 40% of respondents see three 
trends intensifying with particular vigour: the overhaul of insurance distribution models; the increased focus on 
sustainability; and the application of digital technology. 

Additionally, around a third of insurers believe M&A activity will increase in the industry. To free up capital, insurers 
have been divesting legacy policy portfolios and exiting non-core businesses with low returns on equity. This has 
increased appetite from private equity players and insurers looking to evolve their businesses.

More than 

40%
of respondents see three trends 
intensifying with particular vigor: the 
overhaul of insurance distribution 
models, the increased focus on 
sustainability and the application of 
digital technology. 
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Q.03 What major strategic trends do you see accelerating in the insurance industry over the next 12-24 months?

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 

Click
to view
regional data
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Six in ten insurers plan to increase their risk 
exposures over the next two years - the highest 
number since we started collecting this information 
in 2015. This particularly large increase is less of a 
preference and more of a necessity as the ongoing 
low interest rate regime continues to reduce margins 
and force insurers to consider investments in higher-
yielding asset classes in search of income. 

Joel Coleman, Chief Investment Officer at 
Nationwide, stresses that “The low-yield 
environment has pushed most insurers to take 
more risk to offset shrinking margins on current 
products. In addition, the increased market 
presence of (mostly) private equity-backed 
insurers, often with a significantly higher risk 
appetite than traditional insurers, is pushing 
life insurance companies to take more risk to 
maintain competitiveness in new sales.”

Increased risk 
appetite and 
asset  
allocation 
implications

With sustained low yields and 
spreads, it is no surprise that we 
see an increase in the appetite for 
alternative assets and strategies 
(in order) to maintain the stream 
of revenue to policyholders and 
shareholders.”

Pascal Christory 
Group Chief Investment Officer, AXA
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Q.04 Over the next 12-24 months, how do you expect your firm’s appetite for investment risk to change? 

  Increase risk exposure

  Maintain current risk profile

  Reduce risk exposure

60% 62% 54% 73% 64%

32% 30% 34%

23%
35%

8% 8% 12%

3% 1%

Global Asia Pacific Europe Latin America North America

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected one response. 
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Resilience through quality and diversification

Q.05 Thinking about the changes to your portfolio as a whole, what is driving your changes?  

As insurers look to increase their risk appetite, our respondents flag diversification 
as a key driver for their portfolio allocation. Interest rates remain low, challenging 
insurers’ ability to generate sufficient investment income. In response, insurers 
have shifted their investment allocations to alternatives, including higher-yielding 
fixed-income assets, and diversified their investment portfolios geographically 
(e.g., China) in search of higher yield and returns. 

For Ai Ning Wee, Group Chief Investment Officer at Great Eastern Life, 
“China’s independent monetary policy, which steers away from unconventional 
quantitative easing and debt monetisation, makes its government bond market 
a good diversifier for institutional portfolios.”

However, as insurers increase their risk appetite, credit quality and increased 
liquidity needs remain key priorities for respondents. The need for credit quality 
reinforces the importance of robust credit research processes that provide in-
depth analysis and security selection over a long investment horizon. The intended 
outcome is to deliver strong performance across credit mandates, enabling them to 
outperform markets with limited downside risk.

Source: BlackRock Global Insurance 
Survey, June-July 2021. Respondents 

selected up to three responses. 

Click
to view
regional data
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Q.02 Which of the following do you consider to be the most serious market risks to your firm’s investment strategy over the next 12-24 months? 

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 
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Asset allocation considerations
In search of yield, insurers are reallocating from traditional fixed income into alternative solutions. However, they are compensating for this loss of liquidity with a growing 
allocation to cash assets.

 
 

We see structurally challenged expectations for real returns in traditional fixed income and find the private asset 
premium across credit and equity attractive in the current environment.” He adds: “We plan to continue to build on 
our private asset capabilities and increase allocation to private credit and equity investments.”

Vlad Barbalat 
President and Chief Investment Officer, Liberty Mutual
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Q.06 In the next 12-24 months, how do you anticipate changing your allocations to each of the following asset classes?
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Source: BlackRock Global Insurance Survey, June-July 2021. 
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Evolving fixed-income portfolio allocations

Over the past years, insurers have optimised their fixed 
income allocations to contain diversified sources of 
yield and risk. 

This year’s findings indicate an anticipated (and 
continued) rotation from government bonds to 
higher-yielding fixed-income strategies. Allocations to 
inflation-linked bonds could represent an exception to 
this rotation, given concerns about the persistence of 
elevated inflation.

More than half of insurers plan to increase allocations 
to emerging-market debt, as the asset class offers 
diversification and can benefit from the increase 
in global growth anticipated in 2021, generating 
attractive returns on capital. 

Forty-five percent of insurers plan to increase 
allocations to investment-grade corporate credit, 
which remains an attractive, high-quality and liquid 

alternative to government bonds, especially for 
those insurers in need of longer-duration assets. 
Furthermore, we see insurers continuing to build 
allocations to ESG and impact investments. 

As insurers allocate more to higher-yielding fixed-
income strategies, including private-market 
opportunities, it appears that they are looking to 
barbell their fixed-income allocations. Ultimately, 
a whole-portfolio approach that combines core 
allocations with yield-enhancing exposures is crucial 
in a multi-dimensional context such as the one faced 
by insurers. Considerations around asset-liability 
management (ALM), regulation, accounting and 
economic volatility have to be analysed and combined 
in the design of investment strategies. 

We will look to manage 
duration more actively and 
are considering increasing 
allocation to inflation-linked 
bonds. At current spread levels, 
we will also be more selective 
about credits to mitigate 
idiosyncratic downside risks. 
Beyond these issues, yield and 
diversification remain important 
considerations.” 

Ai Ning Wee 
Group Chief Investment Officer, 
Great Eastern Life
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Q.07 Thinking more about your fixed-income portfolio in the next 12-24 months, how do you  
anticipate changing your allocations to each of the following?

Source: BlackRock Global Insurance Survey, June-July 2021. 
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BlackRock Perspective

Enhancing fixed-income 
yield opportunities and 
portfolio diversification 

Peter Gailliot 
Global CIO of the Financial Institutions Group and 
Head of Fixed Income FIG Portfolio Management

Despite the year-to-date backup in government 
bonds, insurers continue to be challenged by the yields 
available in fixed-income markets. With investment-
grade yields still hovering near to historical lows, 
insurers are struggling to replace higher-yielding, 
higher-quality legacy assets.

To enhance income and returns in this environment, 
the combination of an expanded investment universe 
and more flexibility within existing fixed-income 
investment guidelines can significantly improve an 
insurer’s competitiveness and potential profitability. 
While introducing new asset classes may increase 
the potential risk profile of an insurer’s balance sheet, 
these new risks can be materially offset by focusing 
more closely on diversification.

The massive fiscal and monetary-policy effort in 
response to the Covid-19 crisis created a perceived 
floor to default risk. Nonetheless, a market awash with 
liquidity almost always results in pockets of excess 
that are unlikely to be bailed out during times of lower 
systemic risk. With global investors reaching for new, 
unfamiliar sources of return, valuation cushions have 
been significantly eroded, and being on the wrong 
side of a single name or sector could wipe out a year’s 

worth of carry in a few trading sessions. A recent 
example of this has been the regulatory crackdown in 
China, which has weighed heavily on both debt and 
equity from sectors including real estate, education, 
and gaming. We have also begun to see heightened 
leveraged-buyout (LBO) activity, particularly in 
secularly challenged sectors such as UK retail. As 
insurers increase their risk to earn the same returns 
or income, diversification looks set to become an 
increasingly important factor in the effort to mitigate 
balance-sheet volatility. 

Traditional issuer and security-level diversification 
remain the backbone of the insurance investment 
process. Given the holding period on most 
investments, there are almost always going to be 
unforeseen challenges to long-term investments that 
require action to mitigate downside risk. Maintaining 
a larger number of smaller investments minimises the 
impact on the bottom line. The more low-correlation 
positions that are held in a portfolio, the more 
opportunities the investment manager has to pair an 
underperforming asset with an offsetting gain.

Beyond these traditional diversification ideas, we 
see several other important ways in which insurers 
can increase their fixed-income portfolio yields while 
maintaining – or indeed improving – diversification.

1) Cross-currency allocations: The yield-pickup 
argument for multi-currency investing is clear: the 
varying shape of the yield curve in different currencies 
creates opportunities through the cycle for investors 
to tactically shift allocations to other currencies and 
pick up meaningful income, even after hedging out 
the FX risk. But what is less appreciated is that non-
base currency allocations broaden the opportunity 

set and allow for access to markets with different 
compositions in terms of issuers, sectors, geographies, 
and tenors. This enables risk reduction via superior 
diversification across these factors (and more). It also 
allows for the identification and harnessing of relative-
value opportunities between markets, from both a top-
down and bottom-up perspective.

2) Core plus allocations: High-yield, emerging-market 
debt, private assets, and securitisations (outside 
Solvency II-regulated balance sheets) offer exposure 
to risk factors that have significantly lower correlations 
to an insurer’s traditional portfolio of investment-grade 
credit and developed-market government bonds. A 
complimentary allocation to these assets has the 
potential to be income-accretive and capital-aware, and 
to diversify risk, while only sacrificing a small amount 
of liquidity. In the case of securitised assets, well-
structured deals offer opportunities across the capital 
stack, while portions of the esoteric asset-backed 
securities (ABS) market provide capital-efficient yields 
with collateral-pool compositions that are less closely 
correlated to traditional macro factors.

3) Incorporating bespoke sector opportunities into 
the multi-sector framework: While we advocate 
enhancing exposures to include the wide range of 
asset classes noted above, we also believe that a fully 
integrated, comprehensive portfolio construction 
approach is necessary to maximise income and returns 
while minimising risk. A holistic portfolio approach 
allows risks across individual names and subsectors 
to be managed at the headline level, and unforeseen 
correlations to be avoided for smaller, specialty 
mandates.
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Growing adoption of ETFs
Insurers are increasingly looking to ETFs to manage 
liquidity and enhance yield. ETFs enable institutional 
investors to gain access to investments across 
liquidity profiles and asset classes, while also 
achieving exposure to yield-enhancing sectors such 
as emerging-market sovereign debt and high-yield 
corporate credit in an efficient way.

For Francesco Martorana at Group Chief Investment 
Officer at Generali, ETFs are a useful tool to access 
specific strategies and geographies that have proved 
challenging to access effectively in the past.

We will continue to manage the bulk of our equity and bond exposures to the euro area through managed accounts. 
However, for other geographies and specific strategies, we already use ETFs for tactical purposes or for entering new 
market segments, or for products with simpler accounting and capital requirements, such as unit-linked.”

Francesco Martorana 
Group Chief Investment Officer, Generali
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Q.08 How do you anticipate the following factors changing your allocation to ETFs over the next 12-24 months?

Liquidity 
management 

Yield 
enchancement

Precision 
exposures

Core asset 
allocation

Tactical asset 
allocation

• 87%

• 12%

• 1%

Increase Unchanged Decrease• • •

• 74%

• 24%

• 1%

• 34%

• 60%

• 6%

• 10%

• 74%

• 15%

• 7%

• 76%

• 16%

Source: BlackRock Global Insurance Survey, June-July 2021. 

The development of listed options on fixed-income 
ETFs makes it easier for insurers to implement yield-
enhancement strategies such as covered calls, where 
the insurer sells a call option on an ETF that they 
own. It also facilitates strategies to help reduce the 
capital needed under Solvency II. This could be done 
through optimisation strategies that acquire downside 
protection by buying puts.

As insurance companies become increasingly 
comfortable with using fixed-income ETFs within their 
portfolios, they are likely to use them to become more 
precise in their asset allocation. To do this, they will 
utilise a broader set of ETFs, including those providing 
more focused exposures.
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Private assets move into the mainstream

Q.09 Overall, what percentage of your firm’s total portfolio is currently allocated to private market assets, and what do you expect this 
percentage to be in two years?

Private markets are playing an increasingly fundamental role in insurers’ portfolios. 
The shift into private markets is happening faster than anticipated. 

Over the past three years, insurers have raised their average private-market allocations 
from 7% to 11%. This rapid increase in the asset class has exceeded the expectations 
of investment professionals within the industry who, in the 2019 Global Insurance 
Report, projected an allocation of 9% to private markets by 2022. The industry is 
clearly on track to surpass this estimate by a considerable amount: our respondents 
believe private-market allocations will reach around 14% of total portfolio allocations 
by 2023; this represents a 30% increase from current allocation levels.

Source: BlackRock Global Insurance Survey, June-July 2021 and July-August 2019.

11%

14%

Current allocation
Predicted allocation  

in two years

increase

By this stage, nearly seven in ten insurers plan to have strategic asset allocations of at 
least 10% in private assets. Notably, by 2023, no insurer expects to have an allocation 
to private markets below 5% of their strategic asset allocation. 

The attractiveness of the asset class is clear to Swiss Re’s Pascal Zbinden, 
who says: “Private equity and particularly private debt are attractive as 
enhancers and diversifiers of return.”

7%

2019 allocation
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Historical evolution of strategic asset allocation 
(SAA) to private market assets

0-<5%

0%32%

5-10%

>10%
67%
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Source: BlackRock Global Insurance Survey, June-July 2021 and July-August 2019.

% of SAA 2019 2023

We still see value in private markets 
as a source of diversification, superior 
risk-adjusted returns and resiliency in 
stressed market conditions. At the same 
time, given the stretched valuations 
caused by a prolonged hunt for yield from 
every investor base, we remain cautious 
and selective in deploying capital.”

Francesco Martorana 
Group Chief Investment Officer, Generali

33%57%
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Integrating private assets into portfolios

Diversification and returns are the main reasons why insurers seek to strengthen 
their private-market allocations within the confines of the regulatory framework.

Portfolio risk governance was highlighted by respondents as the most important 
barrier to allocating more to private markets. 

Mark Konyn at AIA explains: “The move into private assets presents a number 
of challenges for institutional investors. Data availability and the relative 
underdevelopment of relevant risk tools are potential barriers to risk-
management integration with the full investment programme. Developing 
strong partnerships with specialist managers and investment in technology 
will help overcome these challenges.”

Insurers also highlighted that they are starting to see capital returned. They cited the 
requirement to recommit capital to maintain the same level of allocation as a further 
barrier to allocations in the asset class. In our view, a predefined recommitment 
programme could help insurers maintain exposures at the desired levels and lead to 
cashflow and portfolio optimisation opportunities.

Akiko Osawa, Director, Executive Officer, Chief Investment Officer at 
Nippon Life, recognises the diversification benefits of private assets: 
“Since we are a long-term investor, we can take on liquidity risk. 
Alternatives also add diversification from other asset classes, and we 
will continue to invest while keeping our portfolio balanced.”
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Q.11 What are your barriers, if any, to allocating more 
to private markets in the next 12-24 months? Q.10 What are the most important factors driving 

your allocation to private markets? 

No.1

No.2

No.3

Rank

Increase diversification 

Total return 

Income generation 

Portfolio risk monitoring  
& governance 

Recommitment requirements to 
maintain allocation levels 

Internal portfolio construction and 
management (e.g. SAA, ALM, risk 

budgeting) 

47%

72%

42%

52%

49%

46%

Source: BlackRock Global Insurance Survey, June-July 2021.  
Respondents selected up to three responses.

Source: BlackRock Global Insurance Survey, June-July 2021. 
Respondents selected up to two responses.
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Investing in private-market strategies
Multi-alternatives strategies, which opportunistically 
select a range of asset classes within private markets, 
look likely to benefit the most from the inflow of insurer 
capital. In our view, this is driven by insurers’ appetite 
to increase their exposure to cost-effective private 
asset portfolios with specific risk-based returns, which 
also support diversification across product types. 

Commercial real estate, private equity and direct 
lending to small and medium sized enterprises 
(SMEs) also look set to benefit from new insurance 
capital. However, respondents to the survey anticipate 
decreasing their allocations to infrastructure debt over 
the coming years. Insurers have allocated significant 

“Standalone risk or capital adjusted returns are just one metric that we consider when building our allocation to private markets. We also consider illiquidity 
premium, overall fit within portfolio construction and associated diversification needs, ALM fit and ESG factors, amongst others. Over the next two years, we 
plan to increase our allocation to private markets as well as selectively shift sector exposures (mainly private debt and real estate equity). We believe that all 
the sub-sectors in the private debt space that we are invested in continue to offer well compensated risk and our focus will be mainly on continuing to grow the 
infrastructure portfolio and ramp up our allocation to middle market loans. In regards to real estate equity, growth will be more focused on more Covid-19 resilient 
sectors, such as residential and logistics with reduced emphasis on traditional office and retail.”

Julian Temes 
Head of Strategy Implementation, Zurich

capital to such strategies over the years. In our view, 
this finding underlines insurers’ appetite to deploy 
committed capital before further increasing their 
allocation in relevant strategies.
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Q.12 Thinking specifically about your private market assets in the next 12-24 months, please describe  
how you anticipate changing your allocations to the following?
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BlackRock Perspective

M&A accelerates asset 
allocation trends

Mark Azzopardi 
Global Head of Insurance within the Capital Markets 
& Portfolio Advisory team at BlackRock’s Financial 
Markets Advisory Group

This year’s survey confirms that the asset allocation and 
investment trends seen in the insurance industry over 
the last few years show no sign of abating. These include 
a push into private-market strategies, the incorporation 
of sustainability into portfolios and an increase in risk 
appetite to maintain returns and income.  

Many of these trends are further accelerated by 
the significant volume of M&A and corporate 
restructuring, particularly in the North American 
and European life insurance markets, and the 
marked increase in private equity-backed insurers. 

These firms tend to have more appetite for investment 
risk, as well as some specific expertise and a more 
general willingness to consider private-market assets. 
This is often accompanied by in-house asset origination 
capability and a strong focus on enterprise returns, 
which makes it essential to maximise the efficiency of 
investment portfolios.

To date, one of the key drivers of many insurers’ 
investment strategy optimisation efforts is the need 
to improve portfolio returns to deliver guarantees 
historically promised to policyholders. The higher 
returns available in private markets have played a useful 
role in achieving this objective, helping to explain the 
increase in interest over the last few years. Private 
equity firms have historically tended to concentrate 
predominantly on the closed books of the insurance 
business, but recently they are increasingly acquiring 
companies still writing new policies. In such cases, 
returns from a more aggressive investment strategy 
concentrating on private markets can be passed on to 
policyholders through more attractive crediting rates 
and investment guarantees, as well as more attractive 
pricing for companies transferring their pension 
liabilities to insurers.  

This introduces a new dynamic whereby insurers’ 
investment strategies will need assessment not 
just against the returns required to meet historical 
investment guarantees, but also against what is 
essential to compete with private equity-backed 
insurers for new business. This may require a more 
fundamental reassessment of how each insurer wishes 
to differentiate itself in the marketplace. This may be by 
delivering superior risk-adjusted investment returns, 
or the insurers may think strengths in underwriting, 
distribution and policyholder services could be better 

differentiators. Many private equity-backed insurers 
focus on businesses where the investment component 
is critical, such as the US spread-based life business 
and UK annuities, so it is likely that other players in 
these markets will have no choice but to adapt their 
investment strategies appropriately.

This will likely involve a push into more niche areas of 
private markets where higher returns may still be on 
offer, balanced with the need to deploy resources to 
areas with sufficient sourcing potential. In this case, 
asset class expertise can be developed internally 
or supplied through external managers. Further 
diversification into core-plus or semi-liquid assets, 
such as emerging-market debt, high-yield and private 
placements, may also be necessary.

This next stage of the portfolio optimisation journey 
will also likely require significant enhancements to 
asset-liability modelling and risk systems to incorporate 
new asset classes into strategic asset allocations 
while managing the associated risk. The imperative to 
incorporate ESG considerations into portfolios, whether 
to mitigate future investment risks or because of 
broader stakeholder considerations, must also be part 
of this journey. This could be an area where publicly-
owned insurers making significant public disclosures 
may enjoy a communication advantage.
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ESG activity is trending upwards, and insurers 
continue to embed sustainability ever more deeply 
into their investment processes and strategies. 
The past year has seen a 10-percentage point 
jump in the number of insurers publishing  
ESG-related commitments, with insurers in  
Asia-Pacific driving the increase.

This past year, we have also seen insurers become 
more selective in the types of ESG strategy they 
invest in. 

This has been particularly prevalent in North 
America, with Vlad Barbalat, President and 
Chief Investment Officer at Liberty Mutual, 
stressing that “Material ESG issues should 
inform investment decision making and risk-
management practices.” He adds: “We think 
of ESG integration as an enhancement to 
our overall investment process, rather than a 
separate investment strategy.”

The focus on 
ESG grows 
stronger

The trend towards sustainable 
assets will be driven by 
institutions setting ambitious 
targets. We can no longer 
expect policy-driven initiatives 
to lead this transition, and the 
private sector is coming to 
terms with its obligations.”

Mark Konyn 
Group Chief Investment Officer, AIA
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Q.13 Thinking about ESG, has your firm done any of the following?

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected yes/no for each item. 
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Q.06 In the next 12-24 months, how do you anticipate changing your allocations to each of the following asset classes?
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The pandemic has sharpened insurers’ focus on sustainable activities. The findings of our survey highlight 
that although insurance companies are committed to increasing their allocations to sustainable solutions, 
the pandemic underscored insurers’ emphasis on the societal aspect of ESG investing, and increased their 
awareness of the need for climate-risk mitigation. 

At the regional level, the results mirror the global landscape, with Asia-Pacific insurers more focused on 
climate-risk mitigation, while European insurers focus on the 'S' factor in ESG. 

Climate and social risks 
heightened by the pandemic

The pandemic has heightened 
concerns about climate, 
biodiversity and social issues, 
and there are increasing 
demands for clearer corporate 
accountability.”

Achilles Sofroniou 
Head of Lloyd's Treasury and 
Investment Management, 
Lloyd's of London
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Q.14 Has Covid-19 made you rethink the focus of your sustainable investment activity?

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected yes/no for each item.
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Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected yes/no for each item.
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Q.02 Which of the following do you consider to be the most serious market risks to your firm’s investment strategy over the next 12-24 months? 

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 
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Q.15
What percentage of your assets are invested in sustainable 
solutions? And what is your estimate for the percentage 
of assets under management that will be invested in 
sustainable solutions in two years’ time? 

Allocations to sustainable investment are growing

Source: BlackRock Global Insurance Survey, June-July 2021.  
Note: Sustainable solutions are defined as portfolios that have a distinct ESG objective 
(e.g. thematic, impact, apply exclusionary screens, or optimise towards ESG).

This year’s report offers further confirmation that sustainable solutions are moving into 
the mainstream across global insurance portfolios. Over the next two years, insurers’ 
average allocation to sustainable investments is expected to grow by about 30%. 

For Pascal Christory of AXA, this growing phenomenon of 
reallocation to sustainable solutions is already underway: “In 2020 
alone, we increased our allocation to green assets by about 40%. The 
main challenge in the future will be the availability of assets/deals, 
which depends on issuers’ commitments to reduce their emissions 
and transition towards more sustainable businesses and operations."

Current allocation

Predicted allocation  
in 2 years

11%

14%

increase
~30%

Julian Temes, Head of Strategy Implementation at Zurich, highlights that "allocation 
to sustainable assets remains low, and as such a 30% increase is deemed feasible. 
However, the challenge lies in the types of instruments that are fit for purpose from 
an admissibility and implementability in scale point of view. Government green bonds 
are only 0.3% of outstanding government debt, so it will be easy to achieve growth in 
this specific area. Beyond green bonds, there is a need for regulatory changes coupled 
with increased alignment between ‘sustainable product ideas’ and implementable 
investment solutions. Current challenges are related to taxonomies, scale of 
investment opportunities and portfolio integration and admissibility.”
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The vast majority of our respondents (95%) believe that 
climate risk will have a significant or very significant impact on 
portfolio construction and strategic asset allocation over the 
next two years.

Insurers see climate risk as investment risk

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected one response. 

Q.16 To what extent would you expect climate risk to impact your portfolio construction and strategic asset allocation over the next two years?

For Pascal Zbinden, Co-Head Strategic 
Asset Allocation and Markets at SwissRe, 
“Portfolio construction matters greatly in 
managing climate risks in the portfolio, with 
our research showing that targeted security 
selection is more impactful than divesting 
from a company or industry altogether. 
We acknowledge that managing the risk 
of stranded assets may require selective 
divestment. However, engagement with 
portfolio companies on climate risk is more 
beneficial as it supports the transition to a 
net-zero economy.”

Tim Boroughs, Executive Vice President and Chief Investment 
Officer at Chubb, also recognises the necessity to integrate 
climate risk into portfolio construction and strategic asset 
allocation: “As a P&C insurer, catastrophe risk is right at the 
surface as we look at how to position ourselves in alignment with 
the broader business. We have already made certain adjustments, 
such as limiting coal, but we expect to make further adjustments 
as we focus on the long-term implications of climate change.” 
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Integrating sustainability into portfolios
The growing significance of ESG integration into balance sheet investing is clear. 
Our survey suggests that the main drivers for reallocating capital to sustainable 
solutions are better risk-adjusted performance over the long term, regulatory 
compliance and the need to meet public commitments to sustainability. For Swiss 
Re, the benefits of ESG integration are clear. 

Pascal Zbinden, Co-Head Strategic Asset Allocation and Markets at SwissRe, 
explains: “We are convinced that ESG makes economic sense. Taking ESG 
criteria into account has had a measurably positive long-term impact on the 
risk-adjusted performance of Swiss Re's investment portfolios. It reduced 
volatility and helped absorb financial market risk shocks.”

However, regulation is also highlighted in our findings as the biggest barrier to 
greater allocation. This shows how important regulators will be in helping or 
hindering the adoption of sustainable investing. If regulators harmonise their rules 
and achieve global consensus, they can act as catalysts for growth.

The EU Plan on Sustainable Finance, including 
initiatives such as the EU taxonomy, will provide a 
progressively clearer definition of what is sustainable. 
This will create transparency for investors, enabling 
them to avoid greenwashing. On the other hand, 
adapting to new regulation will represent a 
significant effort for asset owners in the near future.”

Francesco Martorana 
Group Chief Investment Officer, Generali
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Growing tailwinds for 
sustainable investing

Paul Bodnar 
Global Head of Sustainable Investing at BlackRock

BlackRock Perspective

This year’s survey confirms that the insurance 
industry is increasingly recognising that climate 
risk is investment risk. Insurers, some of whom are 
directly exposed to the physical risks presented by 
climate change (including flood and fire), have long 
been at the forefront of sustainable investing.

With their inherent focus on the long term, insurers 
were among the first institutional investors to 
recognise two important dynamics: that climate 
risk must be taken into account from an investment 
perspective, and more recently, that climate risk will 
reshape the global economy whether it is managed 
successfully or not. 

Understanding these dynamics is driving insurers to 
continue increasing their investments in sustainable 
funds. This year’s survey confirms that insurers are 
planning to increase these allocations further over 
the coming years, matching the overall global move 
towards sustainable investment vehicles.

Another important dynamic driving these flows is 
significant regulatory change, a factor that insurers 
highlight in the survey as a driver of their move to 
sustainable investing. At the core of these changes 
is the European Union’s (EU) Sustainable Finance 

Disclosure Regulation (SFDR), which seeks to 
harmonise sustainability disclosures and create a 
framework for classifying sustainable funds. SFDR is 
in its initial implementation phase, but will continue 
to impact and shape the sustainable investing 
market as it goes through subsequent phases. 

Insurers are also alert to new or proposed regulation 
in other jurisdictions. This includes the US, where 
action is being considered to address climate risk 
in the insurance sector, and where the Securities 
and Exchange Commission (SEC) is evaluating its 
approach to climate disclosures.

Insurers are being driven by their investment 
conviction, new regulation, and the improved 
availability and quality of climate risk analytics. Our 
survey shows that more insurers are embracing 
sustainable investing and demanding sustainable 
products, and we expect this trend to continue apace. Insurers are being driven 

by their investment 
conviction, new regulation, 
and the improved 
availability and quality of 
climate risk analytics.”
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Technology as  
an enabler

The pandemic has accelerated the pace of tech 
investment and insurance firms are acutely aware of 
the need to digitise their business. Insurers are moving 
rapidly towards integrated, end-to-end investment 
platforms to enable growth and help them respond 
quickly to changing industry trends.

This year’s survey shows particular growth in 
technology spending on investment processes. 
Insurers’ progressively greater investment in private 
assets poses a notable challenge. As a result, insurers 
are looking for technology solutions that cover the 
whole spectrum of asset classes – from public to 
private – on a single platform, including integrated 
tools for managing alternatives.

Many insurers also plan to increase technology 
and data investment in measuring, managing and 
integrating climate risk in core investments and 
business decision processes, a point underscored 
by Francesco Martorana from Generali: “Climate 
risk is becoming a key sustainability topic which 
we need to integrate more into our investments.”

Assessing and quantifying 
the risks associated with 
climate change is a necessity 
for both underwriting and 
investment management. The 
next three years will usher in 
a new era in the application of 
technology and quantitative 
techniques to managing 
these risks.”

Mark Konyn 
Group Chief Investment Officer, 
AIA
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Q.02 Which of the following do you consider to be the most serious market risks to your firm’s investment strategy over the next 12-24 months? 

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 
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Unified technology solutions 
drive change
The insurance industry is moving towards more 
integrated ALM because of the exceptional speed 
of change in the competitive landscape, regulatory 
complexity and the economic environment. Over the 
next two years, 56% of respondents plan to focus on 
ALM integration, with 45% prioritising multi-asset risk 
management. Both imperatives underline the need for 
integrated investment platforms.

Akiko Osawa, Director, Executive Officer, Chief 
Investment Officer at Nippon Life, says: “We 
need to concentrate our tech spend on improving 
the risk management of our portfolios.” Ms. 
Osawa also states that: “From 2025, Japan will 
have new regulations for insurers that focus on 
solvency based on economic value. As enterprise 
risk management accelerates, we will need an 
integrated risk-management framework. In 
addition, with changes to International Financial 
Reporting Standards, accounting considerations 
will need further improvement. We have been 
investing in our system to help it meet these 
various changes in a holistic way.”

Integration of climate risks with traditional portfolio construction 
measures of risk, performance and asset liability management is a very 
relevant topic that demands more investment.”

Pascal Christory 
Group Chief Investment Officer, AXA
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BlackRock Perspective

Source: BlackRock Global Insurance Survey, June-July 2021. Respondents selected up to three responses. 
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Q.20 Thinking specifically about investment management over the next two years, 
where will you be prioritising your tech and infrastructure investments? 
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BlackRock Perspective

Data
Climate-related metrics 
are typically spread across 
multiple vendors with 
different degrees of coverage, 
consistency and quality. 
It is essential to invest in 
approaches and solutions 
that can combine data in a 
coherent framework, capable 
of providing high-quality 
input in a consistent way.

Analytics 

The ability to develop high-
conviction climate analytics, 
which can measure climate 
risk with precision, is pivotal 
to the re-allocation of capital 
necessary for a low-carbon 
economy. The financial 
services ecosystem is evolving 
fast and breaking new ground, 
but standards are still far from 
being well-defined.

Platform 
integration
Insurers need a technology 
platform that integrates 
climate analytics and data 
into the investment process 
and connects them (via 
Application Programming 
Interfaces or similar services) 
to business and regulatory 
processes. 

Investing for net zero – the 
role of technology

Kunal Khara 
Global Head of Financial Institutions for the  
Aladdin business

Antonio Silva 
Head of Analytics and Modeling and the Chief Risk 
Strategist at BlackRock

Samantha Tortora 
Global Head of Aladdin Sustainability at BlackRock

There is a growing coalition of governments, 
companies and financial institutions around the world 
that have committed to reaching net zero emissions by 
2050. However, actually achieving net zero will require 
a major transition - in policy, in the way companies do 
business and in technology - and this will all have vast 
implications for the financial sector. As providers and 
risk managers of long-term capital, insurers have a 
key role to play in understanding and supporting the 
transition to a sustainable economy.

It is important to note that there are many different 
potential transition pathways to a net zero economy. 
One challenge in navigating the transition is 
measuring the economic impact of these pathways, 
in order to effectively manage risk and embrace 
opportunities. Overcoming this challenge is 
paramount for insurance companies because of their 
long-term exposure to transition risk on both sides of 
the balance sheet, as well as heightened regulatory 
disclosure requirements.

Modelling the financial implications of transition 
risk is complex. It requires climate science expertise 
and the creation of different scenarios based on 

educated assumptions on the future state of the 
global economy - new policies that will be enacted, 
the pace of adoption of new technologies and the 
disruption of supply chains. Each of these changes will 
have a profound impact on consumer behavior and 
how entire industries operate and connect with one 
another over the short- and long-terms. Measuring 
the economic impact associated with these changes 
requires converting various emissions pathways 
into economic forecasts by sector. It also requires 
analysis on how “transition-ready” companies are. 
This analysis demands high-quality data on carbon 
emissions and company commitments to reducing 

their carbon footprint. The combination of this sector- 
and company-specific analysis must be supported by 
precise and scalable analytics. 

All of this is largely new for the financial sector, but 
it has become critical to embed the management 
of transition risk across one’s strategy, business 
and operations, including for insurers, given their 
significant role in the global economy. Like other 
financial institutions, insurers need technology that 
puts transition-risk measurement at the fingertips 
of investment, underwriting and risk-management 
teams, and integrates with the existing systems and 
models used to measure traditional risks. 

Technology investment on climate-risk capabilities should focus on three areas:

These capabilities will enable insurers to 1) understand climate factors at the security, portfolio and enterprise 
levels; 2) act on climate analytics and insights through portfolio construction and enterprise risk management and 
3) report on climate risk to fulfil regulatory, Board and other stakeholder obligations. Technology will help support 
insurers as they transition and support the world in its transition to a net zero economy.
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Capital at risk

The value of investments and the income from them can fall as well as rise and are not guaranteed. Investors may not get back the amount originally invested. 

Past performance is not a reliable indicator of current or future results and should not be the sole factor of consideration when selecting a product or strategy. 

Changes in the rates of exchange between currencies may cause the value of investments to diminish or increase. Fluctuation may be particularly marked in the case of a 
higher volatility fund and the value of an investment may fall suddenly and substantially. Levels and basis of taxation may change from time to time.
This material is provided for educational purposes only and is not intended to be relied upon as a forecast, research or investment advice, and is not a recommendation, offer or solicitation to buy or 
sell any securities or to adopt any investment strategy. The opinions expressed are subject to change. References to specific securities, asset classes and financial markets are for illustrative purposes 
only and are not intended to be and should not be interpreted as recommendations. Reliance upon information in this material is at the sole risk and discretion of the reader. The material was prepared 
without regard to specific objectives, financial situation or needs of any investor.

Any research in this document has been procured and may have been acted on by BlackRock for its own purpose. The results of such research are being made available only incidentally. The views 
expressed do not constitute investment or any other advice and are subject to change. They do not necessarily reflect the views of any company in the BlackRock Group or any part thereof and no 
assurances are made as to their accuracy. This document is for information purposes only and does not constitute an offer or invitation to anyone to invest in any BlackRock funds and has not been 
prepared in connection with any such offer.

This material may contain “forward-looking” information that is not purely historical in nature. Such information may include, among other things, projections, forecasts, and estimates of yields 
or returns. No representation is made that any performance presented will be achieved by any BlackRock funds, or that every assumption made in achieving, calculating or presenting either the 
forward-looking information or any historical performance information herein has been considered or stated in preparing this material. Any changes to assumptions that may have been made in 
preparing this material could have a material impact on the investment returns that are presented herein. Past performance is not a reliable indicator of current or future results and should not be 
the sole factor of consideration when selecting a product or strategy. The information and opinions contained in this material are derived from proprietary and non-proprietary sources deemed by 
BlackRock to be reliable, are not necessarily all inclusive and are not guaranteed as to accuracy. Unless otherwise stated, all information is as at end of August 2021.

The report summarises the results of a survey of senior representatives of global insurance companies by an external agency on behalf of BlackRock, complemented with a series of online and 
telephone interviews. The gathered data and opinions provided by specific insurers are indicative in nature only and do not represent a scientific or exhaustive study of the state of the insurance 
industry and insurers’ asset allocation and investment intentions. Data sets may be incomplete or inconclusive and third-party opinions should not be construed as forecasts or indicative of any 
future intention. BlackRock does not endorse or necessarily agree with the third-party opinions expressed in this report. The information and opinions contained in this material are derived from 
proprietary and non-proprietary sources deemed by BlackRock to be reliable, are not necessarily all-inclusive and are not guaranteed as to accuracy.

Important legal information
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Important information 
This material is for distribution to Professional Clients (as defined by the Financial Conduct Authority or MiFID Rules) and qualified investors only and should not be relied upon by any other persons.

In the UK and Non-European Economic Area (EEA) countries:  
This is Issued by BlackRock Investment Management (UK) Limited, authorised and regulated by the Financial Conduct Authority. Registered office: 12 Throgmorton Avenue, London, EC2N 2DL. Tel: + 44 
(0)20 7743 3000. Registered in England and Wales No. 02020394. For your protection telephone calls are usually recorded. Please refer to the Financial Conduct Authority website for a list of authorised 
activities conducted by BlackRock.

In the European Economic Area (EEA):
This is Issued by BlackRock (Netherlands) B.V. is authorised and regulated by the Netherlands Authority for the Financial Markets. Registered office Amstelplein 1, 1096 HA, Amsterdam, Tel: 020 – 549 5200, 
Tel: 31-20-549-5200. Trade Register No. 17068311 For your protection telephone calls are usually recorded.

For qualified investors in Switzerland
This document is marketing material. Until 31 December 2021, this document shall be exclusively made available to, and directed at, qualified investors as defined in the Swiss Collective Investment Schemes 
Act of 23 June 2006 (“CISA”), as amended. From 1 January 2022, this document shall be exclusively made available to, and directed at, qualified investors as defined in Article 10 (3) of the CISA of 23 June 
2006, as amended, at the exclusion of qualified investors with an opting-out pursuant to Art. 5 (1) of the Swiss Federal Act on Financial Services (“FinSA”). For information on art. 8 / 9 Financial Services Act 
(FinSA) and on your client segmentation under art. 4 FinSA, please see the following website: www.blackrock.com/finsa.

For investors in Israel
BlackRock Investment Management (UK) Limited is not licenced under Israel’s Regulation of Investment Advice, Investment Marketing and Portfolio Management Law, 5755-1995 (the “Advice Law”), nor 
does it carry insurance thereunder.

Saudi Arabia
The information contained in this document is intended strictly for sophisticated institutions. The information contained in this document, does not constitute and should not be construed as an offer 
of, invitation or proposal to make an offer for, recommendation to apply for or an opinion or guidance on a financial product, service and/or strategy. Whilst great care has been taken to ensure that the 
information contained in this document is accurate, no responsibility can be accepted for any errors, mistakes or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and 
use this document (or any part of it) with the consent of BlackRock.

The information contained in this document is for information purposes only. It is not intended for and should not be distributed to, or relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”

UAE
The information contained in this document is intended strictly for non-natural Qualified Investors as defined in the UAE Securities and Commodities Authority’s Board Decision No. 3/R.M of 2017 
concerning Promoting and Introducing Regulations. The information contained in this document, does not constitute and should not be construed as an offer of, invitation or proposal to make an offer for, 
recommendation to apply for or an opinion or guidance on a financial product, service and/or strategy. Whilst great care has been taken to ensure that the information contained in this document is accurate, 
no responsibility can be accepted for any errors, mistakes or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and use this document (or any part of it) with the consent 
of BlackRock.

The information contained in this document is for information purposes only. It is not intended for and should not be distributed to, or relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”

Dubai (DIFC)
The information contained in this document is intended strictly for Professional Clients as defined under the Dubai Financial Services Authority (“DFSA”) Conduct of Business (COB) Rules. The information 
contained in this document, does not constitute and should not be construed as an offer of, invitation or proposal to make an offer for, recommendation to apply for or an opinion or guidance on a financial 
product, service and/or strategy. Whilst great care has been taken to ensure that the information contained in this document is accurate, no responsibility can be accepted for any errors, mistakes or 
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omissions or for any action taken in reliance thereon. You may only reproduce, circulate and use this document (or any part of it) with the consent of BlackRock. The information contained in this document is 
for information purposes only. It is not intended for and should not be distributed to, or relied upon by, members of the public. The information contained in this document, may contain statements that are 
not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts or estimates of income. These forward-looking statements are based upon 
certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents of this document, you should consult an authorised financial adviser.”

Abu Dhabi Global Market (ADGM)
The information contained in this document is intended strictly for Authorised Persons. The information contained in this document, does not constitute and should not be construed as an offer of, invitation 
or proposal to make an offer for, recommendation to apply for or an opinion or guidance on a financial product, service and/or strategy. Whilst great care has been taken to ensure that the information 
contained in this document is accurate, no responsibility can be accepted for any errors, mistakes or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and use this 
document (or any part of it) with the consent of BlackRock.

The information contained in this document is for information purposes only. It is not intended for and should not be distributed to, or relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”

Kuwait
The information contained in this document is intended strictly for sophisticated institutions that are ‘Professional Clients’ as defined under the Kuwait Capital Markets Law and its Executive Bylaws. The 
information contained in this document, does not constitute and should not be construed as an offer of, invitation or proposal to make an offer for, recommendation to apply for or an opinion or guidance on 
a financial product, service and/or strategy. Whilst great care has been taken to ensure that the information contained in this document is accurate, no responsibility can be accepted for any errors, mistakes 
or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and use this document (or any part of it) with the consent of BlackRock. The information contained in this document 
is for information purposes only. It is not intended for and should not be distributed to, or relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”

Oman
The information contained in this document is intended strictly for sophisticated institutions. The information contained in this document, does not constitute and should not be construed as an offer 
of, invitation or proposal to make an offer for, recommendation to apply for or an opinion or guidance on a financial product, service and/or strategy. Whilst great care has been taken to ensure that the 
information contained in this document is accurate, no responsibility can be accepted for any errors, mistakes or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and 
use this document (or any part of it) with the consent of BlackRock. The information contained in this document is for information purposes only. It is not intended for and should not be distributed to, or 
relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”

Bahrain
The information contained in this document is intended strictly for sophisticated institutions. The information contained in this document, does not constitute and should not be construed as an offer 
of, invitation or proposal to make an offer for, recommendation to apply for or an opinion or guidance on a financial product, service and/or strategy. Whilst great care has been taken to ensure that the 
information contained in this document is accurate, no responsibility can be accepted for any errors, mistakes or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and 
use this document (or any part of it) with the consent of BlackRock. The information contained in this document is for information purposes only. It is not intended for and should not be distributed to, or 
relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”
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Qatar
The information contained in this document is intended strictly for sophisticated institutions. The information contained in this document, does not constitute and should not be construed as an offer 
of, invitation or proposal to make an offer for, recommendation to apply for or an opinion or guidance on a financial product, service and/or strategy. Whilst great care has been taken to ensure that the 
information contained in this document is accurate, no responsibility can be accepted for any errors, mistakes or omissions or for any action taken in reliance thereon. You may only reproduce, circulate and 
use this document (or any part of it) with the consent of [the issuer]. The information contained in this document is for information purposes only. It is not intended for and should not be distributed to, or 
relied upon by, members of the public.

The information contained in this document, may contain statements that are not purely historical in nature but are “forward-looking statements”. These include, amongst other things, projections, forecasts 
or estimates of income. These forward-looking statements are based upon certain assumptions, some of which are described in other relevant documents or materials. If you do not understand the contents 
of this document, you should consult an authorised financial adviser.”

Dubai DIFC 
BlackRock Advisors (UK) Limited - Dubai Branch is a DIFC Foreign Recognised Company registered with the DIFC Registrar of Companies (DIFC Registered Number 546), with its office at Unit 06/07, Level 
1, Al Fattan Currency House, DIFC, PO Box 506661, Dubai, UAE, and is regulated by the DFSA to engage in the regulated activities of ‘Advising on Financial Products’ and ‘Arranging Deals in Investments’ in 
or from the DIFC, both of which are limited to units in a collective investment fund (DFSA Reference Number F000738).

In South Africa
Please be advised that BlackRock Investment Management (UK) Limited is an authorised Financial Services provider with the South African Financial Services Board, FSP No. 43288.

In the U.S.
This material is for institutional use only – not for public distribution.

In Canada
This material is intended for institutional investors only, is for educational purposes only, are subject to change and does not constitute investment advice. 

In Latin America
For institutional investors and financial intermediaries only (not for public distribution). This material is for educational purposes only and does not constitute investment advice or an offer or solicitation to 
sell or a solicitation of an offer to buy any shares of any fund or security and it is your responsibility to inform yourself of, and to observe, all applicable laws and regulations of your relevant jurisdiction. If any 
funds are mentioned or inferred in this material, such funds may not been registered with the securities regulators of Argentina, Brazil, Chile, Colombia, Mexico, Panama, Peru, Uruguay or any other securities 
regulator in any Latin American country and thus, may not be publicly offered in any such countries. The securities regulators of any country within Latin America have not confirmed the accuracy of any 
information contained herein. No information discussed herein can be provided to the general public in Latin America. The contents of this material are strictly confidential and must not be passed to any 
third party. 

In Argentina, only for use with Qualified Investors under the definition as set by the Comisión Nacional de Valores (CNV). In Brazil, this private offer does not constitute a public offer, and is not registered 
with the Brazilian Securities and Exchange Commission, for use only with professional investors as such term is defined by the Comissão de Valores Mobiliários. In Colombia, the sale of each fund discussed 
herein, if any, is addressed to less than one hundred specifically identified investors, and such fund may not be promoted or marketed in Colombia or to Colombian residents unless such promotion and 
marketing is made in compliance with Decree 2555 of 2010 and other applicable rules and regulations related to the promotion of foreign financial and/or securities related products or services in Colombia. 
In Chile, the sale of each fund not registered with the CMF is subject to General Rule No. 336 issued by the SVS (now the CMF). The subject matter of this sale may include securities not registered with the 
CMF; therefore, such securities are not subject to the supervision of the CMF. Since the securities are not registered in Chile, there is no obligation of the issuer to make publicly available information about 
the securities in Chile. The securities shall not be subject to public offering in Chile unless registered with the relevant registry of the CMF. In Peru, this private offer does not constitute a public offer, and is 
not registered with the Securities Market Public Registry of the Peruvian Securities Market Commission, for use only with institutional investors as such term is defined by the Superintendencia de Banca, 
Seguros y AFP. In Uruguay, the Securities are not and will not be registered with the Central Bank of Uruguay. The Securities are not and will not be offered publicly in or from Uruguay and are not and will not 
be traded on any Uruguayan stock exchange. This offer has not been and will not be announced to the public and offering materials will not be made available to the general public except in circumstances 
which do not constitute a public offering of securities in Uruguay, in compliance with the requirements of the Uruguayan Securities Market Law (Law Nº 18.627 and Decree 322/011).

IN MEXICO, FOR INSTITUTIONAL AND QUALIFIED INVESTORS USE ONLY. INVESTING INVOLVES RISK, INCLUDING POSSIBLE LOSS OF PRINCIPAL. THIS MATERIAL IS PROVIDED FOR EDUCATIONAL 
AND INFORMATIONAL PURPOSES ONLY AND DOES NOT CONSTITUTE AN OFFER OR SOLICITATION TO SELL OR A SOLICITATION OF AN OFFER TO BUY ANY SHARES OF ANY FUND OR SECURITY. This 
information does not consider the investment objectives, risk tolerance or the financial circumstances of any specific investor. This information does not replace the obligation of financial advisor to apply his/
her best judgment in making investment decisions or investment recommendations. It is your responsibility to inform yourself of, and to observe, all applicable laws and regulations of Mexico. If any funds, 
securities or investment strategies are mentioned or inferred in this material, such funds, securities or strategies have not been registered with the Mexican National Banking and Securities Commission 
(Comisión Nacional Bancaria y de Valores, the “CNBV”) and thus, may not be publicly offered in Mexico. The CNBV has not confirmed the accuracy of any information contained herein. The provision of 
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investment management and investment advisory services (“Investment Services”) is a regulated activity in Mexico, subject to strict rules, and performed under the supervision of the CNBV. These materials 
are shared for information purposes only, do not constitute investment advice, and are being shared in the understanding that the addressee is an Institutional or Qualified investor as defined under Mexican 
Securities (Ley del Mercado de Valores). Each potential investor shall make its own investment decision based on their own analysis of the available information. Please note that by receiving these materials, 
it shall be construed as a representation by the receiver that it is an Institutional or Qualified investor as defined under Mexican law. BlackRock México Operadora, S.A. de C.V., Sociedad Operadora de Fondos 
de Inversión (“BlackRock México Operadora”) is a Mexican subsidiary of BlackRock, Inc., authorized by the CNBV as a Mutual Fund Manager (Operadora de Fondos), and as such, authorized to manage 
Mexican mutual funds, ETFs and provide Investment Advisory Services. For more information on the Investment Services offered by BlackRock Mexico, please review our Investment Services Guide available 
in www.blackrock.com/mx. This material represents an assessment at a specific time and its information should not be relied upon by the you as research or investment advice regarding the funds, any 
security or investment strategy in particular. Reliance upon information in this material is at your sole discretion. BlackRock México is not authorized to receive deposits, carry out intermediation activities, 
or act as a broker dealer, or bank in Mexico. For more information on BlackRock México, please visit: www.blackRock.com/mx. BlackRock receives revenue in the form of advisory fees for our advisory 
services and management fees for our mutual funds, exchange traded funds and collective investment trusts. Any modification, change, distribution or inadequate use of information of this document is not 
responsibility of BlackRock or any of its affiliates. Pursuant to the Mexican Data Privacy Law (Ley Federal de Protección de Datos Personales en Posesión de Particulares), to register your personal data you 
must confirm that you have read and understood the Privacy Notice of BlackRock México Operadora. For the full disclosure, please visit www.blackRock.com/mx and accept that your personal information 
will be managed according with the terms and conditions set forth therein. BlackRock® is a registered trademark of BlackRock, Inc. All other trademarks are the property of their respective owners.

For investors in Central America, these securities have not been registered before the Securities Superintendence of the Republic of Panama, nor did the offer, sale or their trading procedures. The registration 
exemption has made according to numeral 3 of Article 129 of the Consolidated Text containing of the Decree-Law No. 1 of July 8, 1999 (institutional investors). Consequently, the tax treatment set forth in 
Articles 334 to 336 of the Unified Text containing Decree-Law No. 1 of July 8, 1999, does not apply to them. These securities are not under the supervision of the Securities Superintendence of the Republic of 
Panama. The information contained herein does not describe any product that is supervised or regulated by the National Banking and Insurance Commission (CNBS) in Honduras. Therefore, any investment 
described herein is done at the investor’s own risk. This is an individual and private offer which is made in Costa Rica upon reliance on an exemption from registration before the General Superintendence of 
Securities (“SUGEVAL”), pursuant to articles 7 and 8 of the Regulations on the Public Offering of Securities (“Reglamento sobre Oferta Pública de Valores”). This information is confidential and is not to be 
reproduced or distributed to third parties as this is NOT a public offering of securities in Costa Rica. The product being offered is not intended for the Costa Rican public or market and neither is registered or 
will be registered before the SUGEVAL, nor can be traded in the secondary market. If any recipient of this documentation receives this document in El Salvador, such recipient acknowledges that the same 
has been delivered upon his request and instructions, and on a private placement basis.

For investors in the Caribbean, any funds mentioned or inferred in this material have not been registered under the provisions of the Investment Funds Act of 2003 of the Bahamas, nor have they been 
registered with the securities regulators of Bermuda, Dominica, the Cayman Islands, the British Virgin Islands, Grenada, Trinidad & Tobago or any jurisdiction in the Organisation of Eastern Caribbean States, 
and thus, may not be publicly offered in any such jurisdiction. The shares of any fund mentioned herein may only be marketed in Bermuda by or on behalf of the fund or fund manager only in compliance with 
the provision of the Investment Business Act 2003 of Bermuda and the Companies Act of 1981. Engaging in marketing, offering or selling any fund from within the Cayman Islands to persons or entities in 
the Cayman Islands may be deemed carrying on business in the Cayman Islands. As a non-Cayman Islands person, BlackRock may not carry on or engage in any trade or business unless it properly registers 
and obtains a license for such activities in accordance with the applicable Cayman Islands law.  

In Singapore
In Singapore, this is issued by BlackRock (Singapore) Limited (Co. registration no. 200010143N) for use only with accredited/institutional investors as defined in Section 4A of the Securities and Futures Act, 
Chapter 289 of Singapore. This advertisement or publication has not been reviewed by the Monetary Authority of Singapore.

In Hong Kong
This material is issued by BlackRock Asset Management North Asia Limited and has not been reviewed by the Securities and Futures Commission of Hong Kong. This material is for distribution to “Professional 
Investors” (as defined in the Securities and Futures Ordinance (Cap.571 of the laws of Hong Kong) and any rules made under that ordinance) and should not be relied upon by any other persons or redistributed 
to retail clients in Hong Kong.

In South Korea 
This information is issued by BlackRock Investment (Korea) Limited. This material is for distribution to the Qualified Professional Investors (as defined in the Financial Investment Services and Capital Market 
Act and its sub-regulations) and for information or educational purposes only, and does not constitute investment advice or an offer or solicitation to purchase or sells in any securities or any investment 
strategies.

In Taiwan
Independently operated by BlackRock Investment Management (Taiwan) Limited. Address: 28F., No. 100, Songren Rd., Xinyi Dist., Taipei City 110, Taiwan. Tel: (02)23261600.

In Australia and New Zealand
Issued by BlackRock Investment Management (Australia) Limited ABN 13 006 165 975, AFSL 230 523 (BIMAL) for the exclusive use of the recipient, who warrants by receipt of this material that they are a 
wholesale client as defined under the Australian Corporations Act 2001 (Cth) and the New Zealand Financial Advisers Act 2008 respectively. 
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This material provides general information only and does not take into account your individual objectives, financial situation, needs or circumstances. Before making any investment decision, you should 
therefore assess whether the material is appropriate for you and obtain financial advice tailored to you having regard to your individual objectives, financial situation, needs and circumstances. This material 
is not a financial product recommendation or an offer or solicitation with respect to the purchase or sale of any financial product in any jurisdiction. This material is not intended for distribution to, or use 
by, any person or entity in any jurisdiction or country where such distribution or use would be contrary to local law or regulation. BIMAL is a part of the global BlackRock Group which comprises of financial 
product issuers and investment managers around the world. BIMAL is the issuer of financial products and acts as an investment manager in Australia. BIMAL does not offer financial products to persons in 
New Zealand who are retail investors (as that term is defined in the Financial Markets Conduct Act 2013 (FMCA)). This material does not constitute or relate to such an offer. To the extent that this material 
does constitute or relate to such an offer of financial products, the offer is only made to, and capable of acceptance by, persons in New Zealand who are wholesale investors (as that term is defined in the 
FMCA). BIMAL, its officers, employees and agents believe that the information in this material and the sources on which it is based (which may be sourced from third parties) are correct as at the date of 
publication. While every care has been taken in the preparation of this material, no warranty of accuracy or reliability is given and no responsibility for the information is accepted by BIMAL, its officers, 
employees or agents. Except where contrary to law, BIMAL excludes all liability for this information.

In China
For recipients in China: This material may not be distributed to individuals resident in the People’s Republic of China (“PRC”, for such purposes, excluding Hong Kong, Macau and Taiwan) or entities registered 
in the PRC unless such parties have received all the required PRC government approvals to participate in any investment or receive any investment advisory or investment management services.

For Southeast Asia
This document is issued by BlackRock and is intended for the exclusive use of any recipient who warrants, by receipt of this material, that such recipient is an institutional investors or professional/sophisticated/
qualified/accredited/expert investor as such term may apply under the relevant legislations in Southeast Asia (for such purposes, includes only Malaysia, the Philippines, Thailand, Brunei and Indonesia). 
BlackRock does not hold any regulatory licenses or registrations in Southeast Asia countries listed above, and is therefore not licensed to conduct any regulated business activity under the relevant laws and 
regulations as they apply to any entity intending to carry on business in Southeast Asia, nor does BlackRock purport to carry on, any regulated activity in any country in Southeast Asia. BlackRock funds, and/
or services shall not be offered or sold to any person in any jurisdiction in which such an offer, solicitation, purchase, or sale would be deemed unlawful under the securities laws or any other relevant laws of 
such jurisdiction(s). This material is provided to the recipient on a strictly confidential basis and is intended for informational or educational purposes only. Nothing in this document, directly or indirectly, 
represents to you that BlackRock will provide, or is providing BlackRock products or services to the recipient, or is making available, inviting, or offering for subscription or purchase, or invitation to subscribe 
for or purchase, or sale, of any BlackRock fund, or interests therein. This material neither constitutes an offer to enter into an investment agreement with the recipient of this document, nor is it an invitation 
to respond to it by making an offer to enter into an investment agreement. The distribution of the information contained herein may be restricted by law and any person who accesses it is required to comply 
with any such restrictions. By reading this information you confirm that you are aware of the laws in your own jurisdiction regarding the provision and sale of funds and related financial services or products, 
and you warrant and represent that you will not pass on or utilize the information contained herein in a manner that could constitute a breach of such laws by BlackRock, its affiliates or any other person.

For other countries in APAC
This material is provided for your informational purposes only and must not be distributed to any other persons or redistributed. This material is issued for Institutional Investors only (or professional/
sophisticated/qualified investors as such term may apply in local jurisdictions) and does not constitute investment advice or an offer or solicitation to purchase or sell in any securities, BlackRock funds or any 
investment strategy nor shall any securities be offered or sold to any person in any jurisdiction in which an offer, solicitation, purchase or sale would be unlawful under the securities laws of such jurisdiction.

The information provided here is neither tax nor legal advice. Investors should speak to their tax professional for specific information regarding their tax situation. Investment involves risk including possible 
loss of principal. International investing involves risks, including risks related to foreign currency, limited liquidity, less government regulation, and the possibility of substantial volatility due to adverse 
political, economic or other developments. These risks are often heightened for investments in emerging/developing markets or smaller capital markets.

FOR INSTITUTIONAL, FINANCIAL PROFESSIONAL, PERMITTED CLIENT AND WHOLESALE INVESTOR USE ONLY. THIS MATERIAL IS NOT TO BE REPRODUCED OR DISTRIBUTED TO PERSONS OTHER 
THAN THE RECIPIENT.

Any research in this document has been procured and may have been acted on by BlackRock for its own purpose. The results of such research are being made available only incidentally. The views expressed 
do not constitute investment or any other advice and are subject to change. They do not necessarily reflect the views of any company in the BlackRock Group or any part thereof and no assurances are made 
as to their accuracy. 

This document is for information purposes only and does not constitute an offer or invitation to anyone to invest in any BlackRock funds and has not been prepared in connection with any such offer.

© 2021 BlackRock, Inc. All Rights reserved. BLACKROCK, BLACKROCK SOLUTIONS, iSHARES, BUILD ON BLACKROCK, SO WHAT DO I DO WITH MY MONEY are registered and unregistered 
trademarks of BlackRock, Inc. or its subsidiaries in the United States and elsewhere. All other trademarks are those of their respective owners.
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